Spring Real Estate Market is Booming!

While the residential real estate markets
were steadily improving in January and
February, they exploded with activity in
March and April. See the Real Estate
Activity Chart on page 2 for a summary
of each regional market. Closed sales
volume through March showed a wide
range of change over first quarter 2009 —
up 32% in Clinton, up 163% in DeWitt,
up 9% in Dubuque, up 17% in the lowa
Quad Cities, steady in the lowa City area,
up 5% in Muscatine, up 36% in
Maquoketa/Preston/Bellevue. Only two
of our 11 Multiple Listing Service’s
(MLS) saw a downturn: 1) Sales volume
in the Illinois Quad Cities was down 10%.
The Illinois market has been hurt by high
unemployment and the bad press caused
by the state of Illinois financial issues; and
2) Sales volume in SW Wisconsin was
down 48%.

These sold and closed numbers are only
the tip of the iceberg. The really great
news is the new sales that are pending but
not yet closed from March and April,
which will result in exceptionally strong
second quarter closed sales volume. At
Ruhl&Ruhl, for example, pending sales
volume in March 2010 were up 47.9%
over March of 2009 and April pending
sales were up 28% in volume and 46%
in number of properties sold.

What Happens Now that Tax
Credits are Gone?
Ruhl&Ruhl concurs with the National
Association of Realtors (NAR) and the
consensus of large brokers nationally that
the momentum will continue and the
residential market will stay strong.

Factors fueling home sales are improving
buyer confidence, historically low interest
rates, gains in employment, companies
beginning to relocate transferees again
and just the normal changes in people’s
lives that trigger a move — divorce, new
baby, retirement, job change, death, etc.
Finally, stable and improving home prices
in our region make real estate a safe and
attractive investment.

Growing Economy Means
Higher Interest Rates
According to Lawrence Yun, Chief
Economist of the National Association of
Realtors (NAR), 30-year fixed rates may
rise to 6% by December and to 6.5% at
the end of 2011. Rates were around 5% in
early April. The continuing high U.S.
budget deficit and the recovering
economy are the main reasons rates are

likely to climb.

lowa Quad Cities

Listing Inventory: There are 874 homes
and condominiums listed for sale in the
Iowa Quad Cities, a 12% decrease from
the same time last year when there were
991 properties for sale.

Properties Sold: 15% more properties
sold and closed in the first quarter of 2010
compared to the same period in 2009, an
increase from 330 sales to 381 sales. This
follows a 20% decrease from the first
quarter of 2008 to the first quarter of
20009.

Average Sales Price: The average sales
price in the lowa Quad Cities increased by
1%, from $147,400 through March of
2009 to $149,100 through March in 2010.

Spring Market — Continued on page 2



2010 Regional Real Estate Activity

o Average
\__Through March 2
Price

Cedar Rapids Area $148,100
Clinton/Camanche/Fulton $86,000
DeWitt $115,600
Dubuque Area $140,400
Galena Area $197,400
lllinois Quad Cities $102,900
lowa Quad Cities $149,100
lowa City Area $177,900
Maquoketa/Preston/Bellevue $97,700
Muscatine/Wilton $108,500
Southwest Wisconsin $100,800

% Change % Change % Change  Active % Change
in Average 2010 in Number 2010 in Sales Listing In Active
Sales Pricer  Number Sold Sales Volume Count Listings

from 2009 Sold from 2009 Volume from 2009 2010 from 2009

+6% 633 +7% $93,758,500 +13% 2,180 +38%
0% 66 +32% $5,673,400 +32% 275 +69%
+17% 18 +125% $2,080,100 +163% 60 -26%
-3% 182 +12% $25,559,600 +9% 611 +11%
+20% 19 +12% $3,750,600 +34% 250 NA
-8% 294 -3% $30,243,500 -10% 930 +4%
+1% 381 +15% $56,803,500 +17% 874 -12%
-2% 264 +2% $46,962,400 0% 1,987 +10%
-14% 19 +58% $1,855,900 +36% 68 -8%
-8% 94 +15% $10,202,800 +5% 307 +12%
-37% 54 -18% $5,444,600 -48% 362 -5%

Spring Market — Continued from page 1

Residential Sales Volume: Sales
volume went up by 17% from
$48,649,600 in the first quarter of 2009
to $56,803,500 in the first quarter of
2010.

lllinois Quad Cities
Listing Inventory: The number of
properties for sale is up 4% from the
same time last year, an increase from
896 listings to 930 listings this year.
Properties Sold: In the first quarter of
2010, 8% fewer properties sold than in
the same period in 2009, comparing
294 sales through March of this year to
302 sales through March last year.
Average Sales Price: The average
sales price decreased 8% in the Illinois
Quad Cities, from $111,600 through
March of 2009 to $102,900 through
March of 2010.
Residential Sales Volume: Sales
volume shrank by 10% in the first
quarter of 2010, from $33,705,800 to
$30,243,500.

Cedar Rapids Area
Listing Inventory: There are 2,180
residential properties listed for sale in
the Cedar Rapids area, 38% more than
at the same time last year when there
were 1,577 properties listed. This
follows a 19% decrease in the number
of properties listed in March from 2008
to 2009.

Properties Sold: Through March this
year, 633 properties sold and closed,
7% more than the 594 that were sold
through March of 2009.

Average Sales Price: The average
sales price in the Cedar Rapids region
was $148,100 through March 2010,
6% more than the average sales price
of $140,300 through March of 2009.
Residential Sales Volume: Sales
volume increased 13%, from
$83,314,900 in the first quarter of 2009
to $93,758,500 in the first quarter of
2010.

Clinton, Camanche & Fulton
Listing Inventory: There are 69%
more properties listed for sale in the
Clinton, Camanche and Fulton area,
comparing 275 current listings to 163
properties for sale at the same time in
2009.

Properties Sold: 32% more properties
sold and closed in the first quarter of
2010, an increase from 50 sales in 2009
to 66 sales in 2010.

Average Sales Price: The average
sales price in Clinton, Camanche and
Fulton through March 2010 was
$86,000, which was no change from
the same period last year.

Residential Sales Volume: Sales
volume was up 32% through March of
2010 from $4,284,900 in the first
quarter of 2009 to $5,673,400 in the
first quarter of 2010. This follows a

53% decrease from the same period in
2008 to 20009.

DeWitt
Listing Inventory: DeWitt’s listing
inventory is down 26%, from 81
properties listed for sale at the same
time last year to 60 properties for sale
currently.
Properties Sold: 18 properties sold
and closed during the first quarter of
2010, compared to 8 sales in the same
period in 2009, an 125% increase. This
follows a 62% decrease in properties
sold in the first quarter of 2008 to the
first quarter of 2009.
Average Sales Price: The average
sales price of homes sold through
March 2010 was $115,600, 17% more
than the first quarter of 2009’s average
sales price of $99,000.
Residential Sales Volume: Sales
volume in  DeWitt increased
immensely by 163% in the first quarter
of 2010, from $791,600 in 2009 to
$2,080,100 in 2010.

Dubuque

Listing Inventory: There are 611
residential properties listed for sale in
the Dubuque region. This is an 11%
increase over 2009 when there were
549 properties for sale.

Properties Sold: 12% more properties
sold and closed in the first quarter of
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New Housing Starts Positive Attitudes

2007 2008 2009 2010  rhange

Energizing New

lowa Quad Cities (4 +113% Home Markets
Davenport 26 15 14 19 +36%

Bettendorf & Riverdale 21 19 14 3 +121%

Rural Scott County 18 16 5 15 +200% The spring season has arrived, and with
Eldridge & Long Grove 12 ! 2 ° +150% it, new home construction is popping up
LeClaire & Princeton 14 o 4 o +125% all over. In the Quad Cities market, as
Blue Grass - City of 3 ! 0 2 +200/° shown in the chart on page 7, Scott
edtac LS = 10 L 2 — County sales through the first quarter of
Moline & Goal Valley ! 2 1 ! F900% 2010 reflect a 13.5% increase in new
Rock Island 2 2 0 0 0% 0 o

East Moline & Hampton 1 1 0 9 +200% home sales over the same period in 2009,
Colona 2 1 0 1 +100% with both house and condo sales up.
Port Byron 1 0 0 1 +100% House sales were particularly strong in
e — 4 1 0 0 0% the $175,000-$300,000 price range,
Rural Rock Island County & Milan 11 5 10 11 +10% where closed sales were up 60% over
Silvis 4 1 1 0% 2009. Meanwhile, sales on new homes
Whiteside County 7 3 2 4 +100% priced above $400,000 remained
lowa City Area 132 67 73 71 -3% unchanged. An additional positive sign
lowa City 31 23 18 30 +67% for this market is the fact that pended
Coralville 14 3 15 10 -33% residential new construction sales during
North Liberty 72 32 30 25 7% the month of March more than doubled
Rural Johnson County . - - B -50% those of March 2009. In contrast, sales
West Branch ! ! 3 3 0% in Rock Island County slumped during
Williamsburg, Wellman & Kalona 5 3 1 0 -100% the first quarter, after experiencing a
Wwest Liberty 2 J 0 0 0% stronger than expected first quarter in
Cedar Rapids Area 119 93 65 122 +88% 2009.

Cedar Rapids 70 41 40 40 0%

Marion 37 41 20 58 +165% . .

Rural Linn County 11 10 5 26 +420% The onya City area markej[ gon‘gnues to
Hiawatha & Mechanicsville Areas 1 1 0 3 +300% be dominated by sales activity in North
Dubuque Area 81 48 57 71 +25% Liberty, which reported 66% of all the
Dubuque 20 13 16 22 +38% new home sales in that market, while
East Dubuque 0 0 0 0 0% Iowa City maintained a 14.6% market
Galena 1 0 1 0 -100% share with Coralville-Tiffin closing
Jo Daviess County 8 12 5 2 -60% 12.1% of sales and the remaining
Peosta 5 0 2 0 -200% outlying areas enjoying a 7.3% share of
Surrounding Dubuque Area 47 23 33 47 +42% the new home market. In overall unit
Muscatine Area 10 10 7 8 +14% sales, the Towa City markets reported a
Muscatine 4 2 5 6 +20% combined 18% reduction in sales,
Muscatine County S 7 2 2 e compared with the first quarter of 2009.
Wilton 1 1 0 0 0%

Of all closed new house sales, 81% were

Other Areas — Clinton, DeWitt & Maquoket :
- r reas — Clinton, DeWi aq eta ” . . o~ under $300,000, while 88% of condos
inton +
E— ) ) ) ) 1000/" sold were under $250,000, as condo sales
eVvVi rea + () . .
0
Maquoketa, Preston & Bellevue 3 1 0 0 0% accc;(unted for 60% of all unit sales in the
Total Regional Starts 490 317 261 385 +48% market.

(Source: Municipal offices. There may be additional new homes built which are not included with this data.)

New Home Inventory Falling

0 _C g One common factor in all markets is a
(1)
Research Confirms 70% of People are Languishing in dwindling inventory of saleable new

Their Current Job... ARE YOU ONE OF THEM??? construction homes of any description.

Visit www.JoinTheRuhlTeam.com for a free, online The last 12 months have seen a drop in
assessment of your real estate talents!

Positive Attitudes — Continued on page 7



Ruhl&Ruhl Outsold Mel Foster Company

For the first time ever, Ruhl&Ruhl
REALTORS, the residential company,
outsold Mel Foster Company in sales
volume for the year of 2009.

According to the Real Trends 500
Report, Ruhl&Ruhl was ranked 174th
nationally based on sales volume.
There are over 8,000 real estate

companies in the country. Mel Foster
Co. was ranked 178th.

Ruhl&Ruhl’s residential sales volume
in 2009 was $547,890,896 and the
company had 3,770 transactions, at an
average sales price of $145,329. On
average, Ruhl&Ruhl sales associates
sold 16.1 properties per agent in 2009,
as either the listing agent or selling
agent.

Mel Foster reported their residential
sales volume in 2009 was
$532,828,648 and they did 3,939
transactions, averaging $141,334 per
deal. This equated to “almost 14 deals
per agent,” according to their press
release in the Quad City Times.

Real Trends also ranks companies by
their number of transactions.
Ruhl&Ruhl ranked 102 and Mel
Foster ranked 93. Caroline Ruhl,
President of Ruhl&Ruhl
REALTORS, notes that she is proud
of her agents for outselling Foster
agents based on doing 16.1
transactions per agent compared to
Foster agents “doing almost 14 deals
per agent.” She is also confident their
residential sales volume will again
exceed Mel Foster’s sales volume in
2010.

Ruhl&Ruhl had previously reported
that they had outsold Mel Foster when
they combined their residential
volume of $547,890,896 with NAI
Ruhl&Ruhl Commercial Company’s
sales volume of $147,692,346, giving
the combined companies a total
volume of $695,583,242.

Mel Foster had reported a total
residential and commercial sales
volume of $600,480,000 for 2009,
down 12% from 2008.

Residential Sales Volume 2009

$575,000,000

$560,000,000

$545,000,000

$530,000,000

$515,000,000

$532,828,648

$500,000,000

Ruhl&Ruhl

Mel Foster

This equates to Ruhl&Ruhl sales associates averaging 16.1 properties per agent,
while Mel Foster reported an average of “almost 14 deals per agent.”

Reg

2010 Through March

lowa Quad Cities (Quad City Area Realtor Assoc.

Davenport

Bettendorf & Riverdale

Blue Grass, Buffalo & Walcott
Pleasant Valley & LeClaire
North Scott

Miscellaneous

g Relf
o

Condominiums

Rock Island

Milan & Rural Rock Island County

Moline

Coal Valley, Rural Moline, Miscellaneous
East Moline & Silvis

Port Byron, Upper Rock Island Co.

Mercer County

Henry County South

Henry County North, Colona, Geneseo, Whiteside
Condominiums

lowa City

Coralville

North Liberty, Oxford, Tiffin & Conroy
Tipton & West Branch

West Liberty, Lone Tree & Hills
Williamsburg, Kalona, Wellman & Riverside
Corridor Area

Miscellaneous

Condominiums

South East Cedar Rapids

North East Cedar Rapids

South West Cedar Rapids

North West Cedar Rapids (including Hiawatha & Rob
Marion

East of 1-380: Mechanicsville, Anamosa, Mt. Vernon,
West of 1-380: Walford, Fairfax, Atkins, etc.
Corridor Area: Solon, Ely, Swisher
Condominiums

Dubuque

North, South and West Dubuque

lllinois

Wisconsin

Muscatine

Wilton

Muscatine Outlying

Condominiums

Wisconsin (South Central Wisconsin MLS)

Grant County
Lafayette County

(This representation is based in part on data supplied by the REALTO
guarantee or is in any way responsible for its accuracy. Data maintair



onal Residential Real Estate Activity

Current % of Active 2010 Avg. 2010 Sales 2010 % of Unit Sale/ 2009 2009 Avg. 2009 Sales
MLS Listings Listings Sales Price Volume # Sold Sales List # Sold Sales Price Volume
874 $149,100 $56,803,500 381 97% 330 $147,400 $48,649,600

432 49% 114,200 23,633,400 207 54% 96% 171 110,700 18,930,500

143 16% 222,000 18,204,900 82 22% 98% 72 220,300 15,864,300

49 6% 200,700 3,011,200 15 4% 97% 13 150,900 1,961,700

37 4% 155,500 1,244,100 8 2% 97% 12 219,800 2,637,200

55 6% 184,500 2,767,300 15 4% 97% 17 175,100 2,976,700

37 4% 93,600 655,500 7 2% 94% 5) 84,900 424,500

121 15% 155,000 7,287,100 47 12% 98% 40 146,400 5,854,700

.) 930 $102,900 $30,243,500 294 95% 302 $111,600 $33,705,800
164 18% 80,100 4,165,900 52 18% 93% 58 92,700 5,374,600

60 6% 106,100 2,333,600 22 7% 96% 20 100,900 2,017,400

175 19% 89,600 6,809,000 76 26% 95% 74 91,600 6,777,000

30 3% 198,500 1,786,600 9 3% 95% 13 173,700 2,258,100

110 12% 99,100 4,063,800 41 14% 94% 31 102,300 3,172,500

65 6% 123,200 1,601,900 13 4% 94% 1 237,000 2,607,400

83 9% 103,300 1,755,800 17 6% 94% 18 82,400 1,482,600

40 4% 94,000 1,316,600 14 5% 95% 15 93,800 1,407,100

122 13% 131,200 3,541,900 27 9% 95% 44 133,300 5,866,200

91 10% 124,700 2,868,400 23 8% 97% 18 152,400 2,743,000

) 1,987 $177,900 $46,962,400 264 97% 258 $181,600 $46,857,200
408 21% 229,500 12,393,300 54 20% 95% 73 219,700 16,039,900

159 8% 282,800 5,373,700 19 7% 97% 16 270,200 4,322,700

168 8% 203,100 5,280,600 26 10% 98% 26 206,900 5,379,500

41 2% 91,300 456,400 5) 2% 96% 6 136,300 817,900

38 2% 111,000 444,000 4 2% 92% 4 212,500 849,900

95 5% 165,900 1,658,900 10 4% 99% 13 144,200 1,874,000

48 2% 185,700 1,671,400 9 3% 91% 6 222,400 1,334,400

246 12% 157,000 6,280,900 40 15% 96% 27 144,900 3,912,300

784 40% 138,200 13,403,300 97 37% 98% 87 141,700 12,326,600

Realtors) 2,180 $148,100 $93,758,500 633 97% 594 $140,300 $83,314,900
196 9% 148,400 7,569,100 51 8% 95% 65 121,300 7,883,700

225 10% 164,000 13,779,100 84 13% 97% 101 159,700 16,128,400

196 9% 129,300 7,241,600 56 9% 97% 74 135,400 10,017,100

ins) 192 9% 148,000 12,577,000 85 13% 97% 47 125,700 5,907,800
216 10% 178,400 13,026,000 73 12% 98% 84 180,000 15,122,300

Lisbon, etc. 392 18% 147,700 13,001,900 88 14% 96% 74 125,700 9,303,200
188 8% 124,700 6,732,800 54 9% 97% 46 109,800 5,052,900

120 6% 198,200 5,153,500 26 4% 97% 11 186,000 2,046,100

455 21% 126,500 14,677,500 116 18% 100% 92 128,800 11,853,400

611 $140,400 $25,559,600 182 93% 162 $144,800 $23,452,000

391 64% 152,200 18,878,200 124 68% 94% 17 146,100 17,091,200

160 26% 114,900 4,825,400 42 23% 95% 28 160,000 4,481,000

34 6% 155,700 1,089,900 7 4% 94% 7 89,000 623,400

26 4% 85,100 766,100 9 5% 85% 10 125,600 1,256,400

307 $108,500 $10,202,800 94 92% 82 $118,500 $9,720,800

199 65% 110,600 7,413,000 67 72% 92% 59 118,600 6,998,800

20 7% 76,300 305,000 4 4% 90% 3 96,500 289,600

70 23% 97,800 1,858,200 19 20% 91% 17 92,600 1,574,900

18 5% 156,700 626,600 4 4% 100% B 285,800 857,500

60 $115,600 $2,080,100 18 N/A 88% 8 $99,000 $791,600

$197,400 $3,750,600 84% 17 $164,500 $2,796,500

unty MLS) $97,700 $1,855,900 96% 12 $113,500 $1,361,500
362 $100,800 $5,444,600 87% $159,300 $10,513,400

250 69% 102,100 3,980,000 39 72% 86% 53 137,900 7,306,400

112 31% 97,600 1,464,600 15 28% 88% 13 246,700 3,207,000

R Associations or their Multiple Listing Services. Neither the Boards nor their MLS
ed by the Boards or their MLS may not reflect all real estate activity in the market.)




2006 2007 2008
Current MLS Listings 1,880 1,911 1,975
Average Sales Price $136,400 $135,200 $141,000
Total Sales Volume $126,759,000 $119,146,000  $109,378,700
Total # of Sales YTD 929 881 776

Combined Iowa & Illinois Quad Cities MLS Statistics

2009 2010

1,887 1,804
$130,300 $129,000
$82,355,400 $87,047,000
632 675

Spring Market — Continued from page 2
2010, an increase from 162 closings
through March of 2009 to 182 closings
through March of 2010. This follows a
30% increase in properties sold from
the same period in 2008 to 2009.

Average Sales Price: The average
sales price of homes sold through
March 2010 was $140,400, compared
to the average sales price of $144,800
through March 2009, a decrease of 3%.
Residential Sales Volume: Sales
volume for the first quarter of 2010
was $25,559,600, up 9% from 2009’s

first quarter sales volume of
$23,452,000.

lowa City
Listing Inventory: There is an

increase of 10% in properties for sale
in Iowa City, from 1,799 in 2009 to
1,987 homes and condominiums
currently on the market.

Properties Sold: Sales have increased
2% from 258 properties sold through
the first quarter of 2009 to 264 sales
closed through March of 2010.
Average Sales Price: The average
sales price of homes sold in the lowa
City region decreased 2% from
$181,600 in the first quarter of 2009 to
$177,900 in the first quarter of 2010.
Residential Sales Volume: Sales
volume remained nearly the same,
from $46,857,200 through March of
2009 to $46,962,400 through March in
2010. This follows a 20% decrease
from the first quarter of 2008 to the
first quarter of 2009.

Maquoketa, Preston & Bellevue
Listing Inventory: There are 68
properties for sale in the Maquoketa,
Preston, and Bellevue arca, 8% less

than the 74 properties listed at the same
time in 2009.

Properties Sold: 58% more properties
sold during the first quarter of 2010
than in the first quarter of 2009, an
increase from 12 sales in 2009 to 19
sales in 2010.

Average Sales Price: The average
sales price of homes sold through
March of 2010 was $97,700, 14% less
than the average sales price of
$113,500 through March of 2009.
Residential Sales Volume: Sales
volume grew by 36%, from $1,361,500
in the first quarter of 2009 to
$1,855,900 in the first quarter of 2010.

Muscatine & Wilton Area
Listing Inventory: There are 307
homes and condominiums listed for
sale currently in the Muscatine and
Wilton area, 12% more than at the
same time in 2009 when there were
274 properties for sale.

Properties Sold: There were 15%
more residential properties sold in the
first quarter of 2010 than the first
quarter of 2009, comparing 82 sales
last year to 94 sales in the first quarter
0f 2010.

Average Sales Price: The average
sales price in the Muscatine area was
$108,500 through March of 2010, an
8% decrease to the $118,500 average
sales price in the first quarter of 2009.
Residential Sales Volume: Sales
volume was up 5% in the Muscatine
area through March of 2010, an
increase from $9,720,800 through
March 2009 compared to $10,202,800
during the same period in 2010.

Southwest Wisconsin
Listing Inventory: There are 362

properties for sale in the southwest
Wisconsin region, a 5% decrease in the
number of properties for sale at the
same time last year when there were
381 listings.

Properties Sold: There was an 18%
decrease in the number of residential
properties sold in the first quarter of
2010 than during the same period in
2009, comparing 66 sales in 2009 to 54
sales in 2010.

Average Sales Price: The average
sales price in the southwest Wisconsin
region was $100,800 during the first
quarter of 2010, 37% lower than the
$159,300 average sales price in the first
quarter of 2009.

Residential Sales Volume: Sales
volume was down 48% in the area
through March 2010, a decrease from
$10,513,400 in the first quarter of 2009
compared to $5,444,600 in the first
quarter of 2010.

Galena and Surrounding Area
Listing Inventory: There are 250
properties for sale in Galena, Illinois
and the surrounding area.

Properties Sold: There was a 12%
increase in the number of residential
properties sold in the first quarter of
2010 than in the first quarter of 2009,
comparing 17 sales in 2009 to 19 sales
in 2010.

Average Sales Price: The average
sales price was $197,400 through
March 2010, 20% higher than the
$164,500 average sales price through
March 2009.

Residential Sales Volume: Sales
volume was up 34% in the area for the
first quarter of 2010, an increase from
$2,796,500 through March 2009 to
$3,750,600 through March 2010.



Ranked by Appreciation: Our Markets Performing Well

According to the Federal Housing
Finance Agency, of the 299
Metropolitan Statistical Areas’ (MSA)
ranked by appreciation, our markets
ranked very high, all in the top 17% —
Dubuque at 2nd; lowa City at 21st;
Cedar Rapids at 41st; and the Quad
Cities at 51st.

Home prices nationally fell very
slightly in the fourth quarter of 2009,
showing a slight decline from the
previous quarter’s increase, although
remaining steady in our markets
compared to the rest of the nation.

Nationally, home prices fell 0.1% from
the third quarter to the fourth quarter.
Over the past year, home prices fell
1.2% nationally — a significant
decrease from third quarter when home
prices were down 3.8%.

Metropolitan
Statistical Areas

2009 4th Quarter
National Ranking

Percent Change
in House Prices

(MSA’s) of 299 MSA’s* 1 Year 5 Years

Cedar Rapids, 1A 41 -0.10% +7.41%
Davenport - Moline -

Rock Island, IA - IL 51 -0.51% +10.38%
Des Moines -

West Des Moines, IA 81 -1.41% +6.41%
Dubuque, 1A 2 +2.12% +14.02%
lowa City, IA 21 +0.81% +10.89%
USA -1.21% +1.66%

Information courtesy of Federal Housing Finance Agency (FHFA) for fourth quarter 2009. FHFA stats
always run one quarter behind. Their full report is accessible at www.fhfa.gov.

*Rankings based on annual percentage change in house prices.

In our markets, home prices
increased: 2.12% in Dubuque and
0.81% in Iowa City; and decreased
only 0.1% in Cedar Rapids and
0.51% in the Quad Cities.

Home prices continue to be much more
stable in our markets than the rest of the
country and are beginning to appreciate,
further showing how real estate continues
to be a great investment in our region.

( Follow u s

0 n Twitter 0

Facebook )

Positive Attitudes — Continued from page 3

overall new home inventory of 40% in
the Quad Cities. Inventory is down
32% in Dubuque and about 33% in the
Iowa City markets, just since the end
of 2009. These figures are reflective
of some sales activity, some rental
activity (especially in the condo
market) and some inventory withdrawn
from the market for various business or
personal reasons. But the most
alarming factor in reduced inventory

level is the lack of replacement
inventory being built because lack of
lending continues to be a key issue
for builders and developers alike.

The residential new construction
market is being energized by the return
of positive attitudes on the part of
consumers, builders and developers. A
number of builders report more
productive pre-sold negotiations and
contracts. Developers are looking at

opportunities to bring new product to
the marketplace, especially in much
needed entry level price ranges.
Builders are looking to broaden their
scope in terms of spec home
production.

We rely heavily on statistics to judge
the past and predict the future. But
based on attitudes, 2010 is off to a very
positive start and is building
momentum.

Quad Cities New Construction Home Sales

Scott County
Houses
Condos/Villas
Rock Island County
Houses
Condos/Villas
Scott & Rock Island Counties Combined
Houses
Condos/Villas

Active Active Active Inventory Sales
Inventory  Inventory Inventory 2010 Sales Sales Sales 2010
3/31/08 3/31/09 3/31/10* vs. 2009 2008 2009 2010 vs. 2009
254 206 122 -41% 58 37 42 +14%
143 128 70 -45% 43 24 27 +13%
111 78 52 -33% 15 13 15 +15%
s 65 42 -35% 12 11 5 -55%
45 19 16 -16% 6 2 1 -50%

72 46 26 -43% 6 9 4 -56%

371 271 164 -39% 70 48 47 -2%
188 147 86 -41% 49 26 28 +8%
183 124 78 -37% 21 22 19 -14%

*Note: 2010 Active Inventory reflects homes under construction or completed. This year it does not include homes listed as “To Be Built.”
(Source: Quad City Area REALTOR Association Multiple Listing Service. Data may not reflect all real estate activity in the market.)



Ruhl
&Ruhl

REALTORS

Corporate Relocation Center
5403 Victoria Avenue, Suite 100
Davenport, IA 52807-3925

ADDRESS SERVICE REQUESTED

Caroline Ruhl
President

Relocation & Recruiting Assistance

Call Ruhl&Ruhl’s Relocation Center

We provide FREE help with recruiting and relocation services:

Visit our website at RuhlHomes.com for real

Mortgage Services ~ 1862 Mortgage
estate listings and community information.

866.441.1862 * info@1862Mortgage.com

Welcome Packets: Community Overview Housing Information

Community Tour Free Market Analysis of Home

School Information Cost of Living Comparison

contact
Veronica Pianca, Vice President _800'346'8389 or 563.355.7474
Relocation & Business Development lnfo@RuhIHomes.com

For further information or to be added to our mailing list, contact Caroline Ruhl or Veronica Pianca
563.355.7474 - 5403 Victoria Avenue, Suite 100 « Davenport, lowa 52807-3925
CarolineRuhl@RuhlHomes.com or VeronicaPianca@RuhlHomes.com



Regional Residential Real

2009 Through December_J

lowa Quad Cities (Quad City Area Realtor Assoc.)
Davenport

Bettendorf & Riverdale

Blue Grass, Buffalo & Walcott

Pleasant Valley & LeClaire

North Scott

Miscellaneous
Condominiums
lllinois Quad Cities (Quad City Area Realtor Assoc.)

Rock Island
Milan & Rural Rock Island County

Moline

Coal Valley, Rural Moline, Miscellaneous

East Moline & Silvis

Colona, Green Rock, Port Byron, Upper Rock Island Co.
Mercer County

Henry County South

Henry County North, Geneseo, Whiteside
Condominiums

lowa City Area (lowa City Area Assoc. of Realtors)

lowa City

Coralville

North Liberty, Oxford, Tiffin & Conroy
Tipton & West Branch

West Liberty, Lone Tree & Hills
Williamsburg, Kalona, Wellman & Riverside
Corridor Area

Miscellaneous

Cedar Rapids Area (Cedar Rapids Area Assoc. of Realtors)
South East Cedar Rapids

North East Cedar Rapids

South West Cedar Rapids

North West Cedar Rapids (including Hiawatha & Robins)
Marion

East of I-380: Mechanicsville, Anamosa, Mt. Vernon, Lisbon, etc.

West of 1-380: Walford, Fairfax, Atkins, etc.
Corridor Area: Solon, Ely, Swisher

Dubuque Area (Dubuque Board of Realtors)
Dubuque

North, South and West Dubuque

lllinois

Wisconsin

Muscatine Area (Muscatine Board of Realtors)
Muscatine

Wilton

Muscatine Outlying

Condominiums

DeWitt Area ((eDVETe] Clty Area Realtor Assoc.)
Galena & Surrounding Area
Maquoketa, Preston & Bellevue Area (Jackson County MLS)

Wisconsin (South Central Wisconsin MLS)

Grant County

MLS Listings

Estate Activity

Current % of Active 2009 Avg. 2009 Sales 2009 % of Unit 2008 2008 Avg. 2008 Sales
Listings Sales Price Volume # Sold Sales i # Sold Sales Price Volume

$159,600 $328,901,000 $164,200 $342,106,300

391 48% 121,500 133,630,200 1,100 53% 96% 1,124 127,800 143,619,600
137 17% 252,400 102,482,400 406 20% 97% 411 248,000 101,938,500
40 5% 164,700 13,832,100 84 4% 96% 69 163,700 11,294,200
34 4% 246,700 18,503,900 75 4% 97% 85 246,800 20,979,500
54 7% 202,100 21,622,500 107 5% 96% 109 210,900 22,983,800
35 4% 97,200 3,595,100 37 2% 93% 34 119,600 4,066,200
121 15% 139,800 35,234,900 252 12% 98% 252 147,700 37,225,100
$113,200 $196,435,800 1,834 $110,000 $201,820,000

148 17% 94,600 29,219,000 309 18% 95% 328 86,900 28,508,600
54 6% 130,400 16,166,000 124 7% 95% 120 113,000 13,554,600
168 19% 103,300 42,442,200 411 24% 95% 415 107,200 44,469,500
23 3% 187,600 11,067,600 59 3% 96% 65 159,600 10,373,500
102 12% 98,700 20,239,200 205 12% 96% 241 93,900 22,636,100
48 5% 157,100 12,879,700 82 5% 95% 73 155,300 11,334,000
81 9% 90,600 11,417,900 126 7% 96% 154 77,700 11,972,200
44 5% 97,400 8,185,600 84 5% 96% 79 107,200 8,469,900
110 13% 130,700 30,329,200 232 13% 96% 256 130,600 33,420,900
98 1% 140,700 14,489,500 103 6% 96% 103 165,800 17,080,900
$183,600 $441,729,800 2,359 $184,000 $434,025,400

408 31% 201,000 177,878,100 885 37% 95% 851 198,600 169,033,800
161 13% 222,900 67,540,800 303 12% 97% 324 229,200 74,245,600
257 20% 164,900 101,757,900 617 26% 101% 532 172,400 91,715,600
40 3% 134,600 9,019,300 67 3% 95% 85 149,100 12,671,700
37 3% 135,300 7,982,100 59 2% 91% 52 144,500 7,514,900
96 7% 152,900 20,799,600 136 6% 96% 133 150,300 19,991,800
69 5% 218,100 17,668,900 81 3% 96% 84 216,500 18,182,700
238 18% 149,400 38,554,900 258 1% 98% 298 136,500 40,669,400
1,730 $151,300 $592,400,600 4,105 $153,200 $628,750,700
215 12% 138,900 61,402,500 442 1% 96% 392 $128,100 50,228,100
200 12% 153,800 103,483,700 673 17% 97% 701 $154,700 108,402,900
177 10% 138,600 84,554,500 610 16% 98% 619 $133,300 82,486,700
184 1% 148,800 65,748,600 442 1% 98% 511 $163,300 83,461,200
242 14% 169,100 107,221,400 634 16% 98% 733 $178,200 130,627,300
379 22% 145,900 83,159,300 570 15% 96% 568 $142,700 81,064,800
144 8% 142,700 45,103,300 316 8% 95% 386 $140,700 54,297,000
189 1% 183,000 41,727,400 228 6% 98% 195 $195,800 38,182,900
$151,500 $152,125,100 996 $145,300 $144,746,000

286 62% 155,900 115,341,500 740 74% 98% 731 153,400 107,883,600
127 28% 153,100 28,021,700 183 18% 93% 190 168,500 27,601,200
28 6% 102,600 3,284,100 32 3% 85% 33 129,600 4,276,100
20 4% 111,800 5,477,900 49 5% 88% 42 118,700 4,985,100
276 $125,000 $55,868,800 447 94% 479 $125,100 $59,916,000
162 60% 120,900 38,208,600 316 71% 94% 329 128,500 42,169,400
25 9% 131,700 4,741,400 36 8% 92% 41 130,900 5,367,600
62 23% 120,800 8,940,100 74 16% 94% 93 108,400 10,080,300
21 8% 189,500 3,978,700 21 5% 95% 16 143,700 2,299,100
$149,700 $1 3,711,200 104 97% 106 $1 38,1 00 $14,634,300

$173,300 $25,827,500 82% 160 $209,400 $33,510,000

$109,000 $12,534,100 94% 130 $103,600 $13,465,700

$120,500 $47,701,300 298 $134,100 $39,967,100

234 68% 112,000 33,140,200 297 75% 85% 228 128,800 29,366,800
110 32% 145,600 14,561,100 100 25% 86% 70 151,400 10,600,300

Lafayette County

(NOTE: This representation is based in part on data supplied by the REALTOR Associations or their Multiple Listing Services. Neither the Boards nor their MLS guarantee or is in any way responsible for its accuracy.
Data maintained by the Boards or their MLS may not reflect all real estate activity in the market.)



